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1. Accel Europe 
1. Name of the VC Firm: Accel 
2. Country of Origin & HQ Location: Originally U.S.-based; European HQ in 

London, UK 
3. Total Assets Under Management AUM: $20B globally (across all funds) 
4. Investment Focus: Software, consumer internet, fintech, cybersecurity 
5. Preferred Startup Stage: Seed to Late Stage (primarily Series A/B 
6. Investment Ticket Size: $5M$50M (can go higher) 
7. Notable Portfolio Companies: Deliveroo, Spotify, UiPath, Supercell 
8. Number of Investments & Exits: 400 investments globally; 100 notable exits 
9. Top Exits Acquisitions & IPOs): UiPath IPO, Deliveroo IPO, Supercell 

(acquired by Tencent) 
10. Key Partners or Founders: Philippe Botteri, Sonali De Rycker, Harry Nelis 

European team) 
11. Year Founded: 1983 globally; European operations started early 2000s 
12. Geographic Focus: Global (strong presence in EU, US 
13. Investment Thesis & Strategy: Back category-defining companies early and 

support growth through global network 
14. Website & Contact Information: https://www.accel.com 

 

2. Index Ventures 
1. Name of the VC Firm: Index Ventures 
2. Country of Origin & HQ Location: Founded in Geneva, Switzerland; major 

offices in London and San Francisco 
3. Total Assets Under Management AUM: $12B 
4. Investment Focus: Tech SaaS, consumer, fintech, gaming), biotech 
5. Preferred Startup Stage: Seed to Growth 
6. Investment Ticket Size: $1M$75M 
7. Notable Portfolio Companies: Adyen, Deliveroo, Roblox, Revolut, Slack 
8. Number of Investments & Exits: 300 investments; 100 notable exits 
9. Top Exits: Adyen IPO, Slack IPO, King (acquired by Activision Blizzard) 
10. Key Partners or Founders: Neil Rimer, Danny Rimer, Mike Volpi 
11. Year Founded: 1996 
12. Geographic Focus: Global 
13. Investment Thesis & Strategy: Back disruptive, tech-driven companies with 

global ambitions; hands-on support 
14. Website & Contact Information: https://www.indexventures.com 
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3. Atomico 
1. Name: Atomico 
2. Country/HQ: UK-based London; founded by Swedish entrepreneur Niklas 

Zennström 
3. Total AUM: $2.7B 
4. Investment Focus: Pan-European tech (consumer, SaaS, fintech, deep tech) 
5. Preferred Stage: Series A and beyond 
6. Ticket Size: $5M$50M 
7. Notable Portfolio: Klarna, LendInvest, Gympass, Pipedrive 
8. Number of Investments & Exits: 100 investments; multiple exits 
9. Top Exits: Supercell (acquired by Tencent), Climate Corporation (acquired by 

Monsanto) 
10. Key Partners/Founders: Niklas Zennström Skype co-founder) 
11. Year Founded: 2006 
12. Geographic Focus: Primarily Europe, selective global investments 
13. Strategy: Partner with ambitious European founders to build global category 

winners 
14. Website: https://www.atomico.com 

 

4. Balderton Capital 
1. Name: Balderton Capital 
2. Country/HQ: UK London 
3. AUM: $4B across multiple funds 
4. Focus: Early-stage European tech (consumer, SaaS, fintech) 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $5M$20M 
7. Notable Portfolio: Revolut, Citymapper, GoCardless, The Hut Group 
8. Number of Investments & Exits: 200 investments; many high-profile exits 
9. Top Exits: Betfair IPO, MySQL (acquired by Sun Microsystems) 
10. Key Partners: Bernard Liautaud Managing Partner), Suranga Chandratillake 
11. Year Founded: 2000 (spin-out of Benchmark Europe) 
12. Geographic Focus: Pan-European, with some US expansions 
13. Thesis: Invest early in Europeʼs boldest founders; strong operator network 
14. Website: https://www.balderton.com 

 

5. Northzone 
1. Name: Northzone 
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2. Country/HQ: Origin in Norway; main offices in London, Stockholm, New York 
3. AUM: $2B 
4. Focus: Early-stage tech (consumer, fintech, digital media) 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $1M$20M 
7. Notable Portfolio: Spotify, iZettle, Klarna, Trustpilot 
8. Number of Investments & Exits: 150 investments; 70 exits 
9. Top Exits: Spotify IPO, iZettle (acquired by PayPal) 
10. Key Partners: Pär-Jörgen Pärson, Jeppe Zink 
11. Year Founded: 1996 
12. Geographic Focus: Europe & US expansions 
13. Strategy: Back transformative consumer and enterprise businesses in Europe 
14. Website: https://northzone.com 

 

6. Earlybird Venture Capital 
1. Name: Earlybird Venture Capital 
2. Country/HQ: Germany Berlin, Munich), with Istanbul office 
3. AUM: $2B 
4. Focus: Early-stage tech in Europe, especially DACH & Turkey 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $1M$15M 
7. Notable Portfolio: N26, UiPath, Wunderlist, Peak Games 
8. Number of Investments & Exits: 200 investments; numerous exits 
9. Top Exits: Wunderlist (acquired by Microsoft), UiPath IPO 
10. Key Partners: Hendrik Brandis, Christian Nagel Co-Founders) 
11. Year Founded: 1997 
12. Geographic Focus: Pan-European, with a focus on Central/Eastern Europe and 

Turkey 
13. Strategy: Hands-on approach, supporting disruptive founders in high-growth 

segments 
14. Website: https://earlybird.com 

 

7. Partech 
1. Name: Partech 
2. Country/HQ: France Paris; also Berlin, SF, Dakar 
3. AUM: $2.5B 
4. Focus: Seed to growth across software, consumer, deep tech, fintech 
5. Preferred Stage: Seed, Series A, B, Growth 
6. Ticket Size: $1M$50M 
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7. Notable Portfolio: Alan, Toss, Sorare, Brandwatch 
8. Number of Investments & Exits: 200 investments; 70 exits 
9. Top Exits: Brandwatch (acquired by Cision), Priceminister (acquired by 

Rakuten) 
10. Key Partners: Philippe Collombel, Reza Malekzadeh 
11. Year Founded: 1982 
12. Geographic Focus: Europe, US, Africa 
13. Strategy: Multi-stage investor focusing on global tech opportunities 
14. Website: https://partechpartners.com 

 

8. Creandum 
1. Name: Creandum 
2. Country/HQ: Sweden Stockholm); offices in Berlin, SF 
3. AUM: $1.2B 
4. Focus: Seed & Series A in consumer, SaaS, fintech, marketplace 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $2M$10M 
7. Notable Portfolio: Spotify, Klarna, iZettle, Depop 
8. Number of Investments & Exits: 100; multiple IPOs/acquisitions 
9. Top Exits: Spotify IPO, iZettle (acquired by PayPal), Depop (acquired by Etsy) 
10. Key Partners: Simon Schmincke, Carl Fritjofsson 
11. Year Founded: 2003 
12. Geographic Focus: Nordics & broader Europe, selective US 
13. Strategy: Invest early in visionary tech founders, strong focus on product-led 

growth 
14. Website: https://www.creandum.com 

 

9. EQT Ventures 
1. Name: EQT Ventures 
2. Country/HQ: Sweden Stockholm); offices in London, Berlin, SF 
3. AUM: $2B (part of EQT AB group) 
4. Focus: Early to growth-stage tech in Europe/US 
5. Preferred Stage: Seed, Series A, B, Growth 
6. Ticket Size: $5M$40M 
7. Notable Portfolio: Wolt, Small Giant Games, Nothing 
8. Number of Investments & Exits: 70; multiple exits 
9. Top Exits: Small Giant Games (acquired by Zynga), Wolt (acquired by 

DoorDash) 
10. Key Partners: Hjalmar Winbladh, Lars Jörnow 
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11. Year Founded: 2015 
12. Geographic Focus: Europe & North America 
13. Strategy: Hands-on operational support, leveraging EQTʼs global network 
14. Website: https://eqtventures.com 

 

10. Lakestar 
1. Name: Lakestar 
2. Country/HQ: Switzerland Zurich; offices in Berlin, London 
3. AUM: $1.4B 
4. Focus: Early to growth-stage consumer internet, fintech, SaaS 
5. Preferred Stage: Seed to Series C 
6. Ticket Size: $2M$20M 
7. Notable Portfolio: Spotify, Glovo, Revolut, Blockchain.com 
8. Number of Investments & Exits: 100; several major exits 
9. Top Exits: Spotify IPO, Opendoor IPO via SPAC 
10. Key Partners: Klaus Hommels Founder) 
11. Year Founded: 2012 
12. Geographic Focus: Europe, selective global deals 
13. Strategy: Partner early with founders building category-leading digital 

platforms 
14. Website: https://www.lakestar.com 

 

11. 83North (formerly Greylock IL 
1. Name: 83North 
2. Country/HQ: UK London and Israel Tel Aviv) 
3. AUM: $1.8B 
4. Focus: SaaS, consumer, fintech, marketplace, Israeli & European tech 
5. Preferred Stage: Series A to C 
6. Ticket Size: $5M$15M 
7. Notable Portfolio: Just Eat, Wolt, Ebury, Payoneer 
8. Number of Investments & Exits: 70; multiple significant exits 
9. Top Exits: Just Eat IPO, Hybris (acquired by SAP 
10. Key Partners: Laurel Bowden, Yoram Snir 
11. Year Founded: 2006 
12. Geographic Focus: Europe & Israel, some global presence 
13. Strategy: Back strong teams in sizeable markets, bridging EU and Israel 
14. Website: http://www.83north.com 
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12. HV Capital Holtzbrinck Ventures) 
1. Name: HV Capital 
2. Country/HQ: Germany Munich, Berlin) 
3. AUM: $1.7B 
4. Focus: Consumer internet, SaaS, marketplace, digital health 
5. Preferred Stage: Seed to Growth 
6. Ticket Size: $1M$40M 
7. Notable Portfolio: Delivery Hero, FlixBus, SumUp, HelloFresh 
8. Number of Investments & Exits: 200 investments; numerous IPOs 
9. Top Exits: Zalando IPO, HelloFresh IPO, Delivery Hero IPO 
10. Key Partners: Christian Saller, Jan Miczaika 
11. Year Founded: 2000 
12. Geographic Focus: Primarily Germany & Europe 
13. Strategy: Long-term, founder-centric; invests at all stages for digital disruptors 
14. Website: https://hvcapital.com 

 

13. Speedinvest 
1. Name: Speedinvest 
2. Country/HQ: Austria Vienna; offices in Berlin, London, etc. 
3. AUM: $600M 
4. Focus: Pre-seed & seed in EU (fintech, deep tech, SaaS, marketplaces) 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $200k–$3M 
7. Notable Portfolio: WeFox, Bitpanda, TIER Mobility 
8. Number of Investments & Exits: 250 investments; multiple exits 
9. Top Exits: Shpock (acquired by Schibsted), CoachHub (still private, high 

valuation) 
10. Key Partners: Oliver Holle Founder), Michael Schuster 
11. Year Founded: 2011 
12. Geographic Focus: Europe, selective US 
13. Strategy: Operational support with specialized sector-focused teams 
14. Website: https://www.speedinvest.com 

 

14. Point Nine Capital 
1. Name: Point Nine Capital 
2. Country/HQ: Germany Berlin 
3. AUM: $350M 
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4. Focus: Early-stage B2B SaaS, marketplaces, consumer subscriptions 
5. Preferred Stage: Seed to Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: Zendesk, Delivery Hero, Revolut, DocPlanner 
8. Number of Investments & Exits: 140; multiple high-profile exits 
9. Top Exits: Zendesk IPO, Delivery Hero IPO 
10. Key Partners: Christoph Janz, Pawel Chudzinski 
11. Year Founded: 2011 
12. Geographic Focus: Europe, occasional US deals 
13. Strategy: “The Angel VCˮ—very founder-friendly, focusing on SaaS metrics 
14. Website: https://www.pointnine.vc 

 

15. Notion Capital 
1. Name: Notion Capital 
2. Country/HQ: UK London 
3. AUM: $800M 
4. Focus: B2B, SaaS, cloud, security 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $2M$15M 
7. Notable Portfolio: GoCardless, Paddle, Tradeshift 
8. Number of Investments & Exits: 70; multiple exits 
9. Top Exits: MessageLabs (acquired by Symantec), Shutl (acquired by eBay) 
10. Key Partners: Stephen Chandler, Chris Tottman 
11. Year Founded: 2008 
12. Geographic Focus: Europe; some deals in North America 
13. Strategy: Invest in cloud/SaaS with network-driven approach to scaling 
14. Website: https://notion.vc 

 

16. Mosaic Ventures 
1. Name: Mosaic Ventures 
2. Country/HQ: UK London 
3. AUM: $300M 
4. Focus: Series A in fintech, blockchain, enterprise software, consumer 
5. Preferred Stage: Series A 
6. Ticket Size: $3M$7M 
7. Notable Portfolio: Blockchain.com, Lyvly, Convex 
8. Number of Investments & Exits: 40; limited exits so far 
9. Top Exits: Nothing high-profile publicly disclosed at large scale yet 
10. Key Partners: Simon Levene, Toby Coppel 
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11. Year Founded: 2014 
12. Geographic Focus: Europe, with selective global deals 
13. Strategy: High-conviction, concentrated portfolio at Series A 
14. Website: https://www.mosaicventures.com 

 

17. Felix Capital 
1. Name: Felix Capital 
2. Country/HQ: UK London 
3. AUM: $600M 
4. Focus: Consumer brands, digital commerce, connected life (tech-enabled 

lifestyle) 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $2M$10M 
7. Notable Portfolio: Farfetch, Deliveroo, Sorare, Mejuri 
8. Number of Investments & Exits: 50; multiple notable exits 
9. Top Exits: Farfetch IPO, Deliveroo IPO 
10. Key Partners: Frederic Court Founder), Antoine Nussenbaum 
11. Year Founded: 2014 
12. Geographic Focus: Europe & North America 
13. Strategy: Brand-focused, invests in digital lifestyle and technology 
14. Website: https://www.felixcap.com 

 

18. Heartcore Capital (formerly Sunstone Capital) 
1. Name: Heartcore Capital 
2. Country/HQ: Denmark Copenhagen); office in Berlin 
3. AUM: $700M 
4. Focus: Consumer tech (marketplaces, D2C, gaming, social) 
5. Preferred Stage: Seed to Series A 
6. Ticket Size: $1M$10M 
7. Notable Portfolio: GetYourGuide, Seriously, Boozt 
8. Number of Investments & Exits: 50; multiple public listings 
9. Top Exits: Boozt IPO, Seriously (acquired by Playtika) 
10. Key Partners: Lasse Clausen, Petrus Leaves 
11. Year Founded: 2007 (as Sunstone Technology) 
12. Geographic Focus: Europe, selective global consumer plays 
13. Strategy: “Consumer-onlyˮ VC with product-first approach 
14. Website: https://heartcore.com 
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19. Cherry Ventures 
1. Name: Cherry Ventures 
2. Country/HQ: Germany Berlin 
3. AUM: $400M 
4. Focus: Seed-stage consumer, SaaS, frontier tech 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $1M$3M 
7. Notable Portfolio: FlixBus, AUTO1 Group, Infarm, Rows 
8. Number of Investments & Exits: 70; multiple high-profile rounds 
9. Top Exits: AUTO1 Group IPO, FlixBus (still private unicorn) 
10. Key Partners: Christian Meermann, Daniel P. Glasner, Filip Dames 
11. Year Founded: 2013 
12. Geographic Focus: Europe 
13. Strategy: Founder-led seed fund offering hands-on operational support 
14. Website: https://www.cherry.vc 

 

20. Seedcamp 
1. Name: Seedcamp 
2. Country/HQ: UK London 
3. AUM: $100M across multiple funds 
4. Focus: Pre-seed and seed across Europe; broad tech 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $100k–$2M 
7. Notable Portfolio: Revolut, TransferWise Wise, UIPath, Hopin 
8. Number of Investments & Exits: 400 investments; numerous exits 
9. Top Exits: TransferWise/Wise IPO, UiPath IPO, Farfetch IPO 
10. Key Partners: Reshma Sohoni, Carlos Espinal 
11. Year Founded: 2007 
12. Geographic Focus: Pan-European, selective beyond 
13. Strategy: Early investor with large network, focusing on founder development 
14. Website: https://seedcamp.com 

 

21. LocalGlobe 
1. Name: LocalGlobe 
2. Country/HQ: UK London 
3. AUM: $500M 
4. Focus: Seed fund focusing on UK/EU early-stage startups 
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5. Preferred Stage: Seed, occasionally Series A 
6. Ticket Size: $500k–$3M 
7. Notable Portfolio: TransferWise Wise, Citymapper, Lovefilm, Monzo 
8. Number of Investments & Exits: 200 (including under previous brand) 
9. Top Exits: Lovefilm (acquired by Amazon), TransferWise/Wise IPO 
10. Key Partners: Saul Klein, Robin Klein 
11. Year Founded: 1999 (rebranded as LocalGlobe in 2015 
12. Geographic Focus: UK & Europe 
13. Strategy: Invest very early in next-generation European tech founders 
14. Website: https://localglobe.vc 

 

22. Passion Capital 
1. Name: Passion Capital 
2. Country/HQ: UK London 
3. AUM: $100M 
4. Focus: Early-stage UK/EU tech (fintech, consumer, B2B 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $250k–$2M 
7. Notable Portfolio: Monzo, GoCardless, Adzuna 
8. Number of Investments & Exits: 70; multiple notable exits 
9. Top Exits: DueDil (acquired by Artesian), Coinfloor (acquired by CoinCorner) 
10. Key Partners: Eileen Burbidge, Stefan Glaenzer 
11. Year Founded: 2011 
12. Geographic Focus: Primarily UK, some EU deals 
13. Strategy: Founder-first approach, strong support in fintech and consumer apps 
14. Website: http://www.passioncapital.com 

 

23. Hoxton Ventures 
1. Name: Hoxton Ventures 
2. Country/HQ: UK London 
3. AUM: $200300M (approx.) 
4. Focus: Early-stage European tech aiming for global scale 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: Deliveroo, Babylon Health, Darktrace 
8. Number of Investments & Exits: 30; multiple unicorns in portfolio 
9. Top Exits: Deliveroo IPO, Darktrace IPO 
10. Key Partners: Hussein Kanji, Rob Kniaz 
11. Year Founded: 2013 
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12. Geographic Focus: Europe 
13. Strategy: Invest early in founders building category-defining companies 
14. Website: https://hoxton.vc 

 

24. Alven 
1. Name: Alven 
2. Country/HQ: France Paris 
3. AUM: $500M 
4. Focus: Early-stage (seed, Series A in SaaS, AI, consumer, marketplaces 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: Qonto, Algolia, Dataiku, Stripe EU expansions) 
8. Number of Investments & Exits: 130; multiple high-profile exits 
9. Top Exits: Dataiku (unicorn, partial acquisitions), Drivy (acquired by Getaround) 
10. Key Partners: Jeremy Uzan, Raffi Kamber 
11. Year Founded: 2000 
12. Geographic Focus: France & Europe 
13. Strategy: Active support in product, hiring, global expansion 
14. Website: https://www.alven.co 

 

25. Breega 
1. Name: Breega 
2. Country/HQ: France Paris; also in London 
3. AUM: $300M 
4. Focus: Seed and Series A in fintech, insurtech, deep tech, marketplaces 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: MoneyBox, Curve, Exotec 
8. Number of Investments & Exits: 60; limited exits so far 
9. Top Exits: None with large IPO yet; a few acquisitions 
10. Key Partners: Ben Marrel, Maximilian Roesche 
11. Year Founded: 2013 
12. Geographic Focus: France, UK, broader Europe 
13. Strategy: Hands-on ‘startup studioʼ approach with in-house experts 
14. Website: https://breega.com 
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26. Forward Partners 
1. Name of the VC Firm: Forward Partners 
2. Country of Origin & HQ Location: UK London 
3. Total Assets Under Management AUM: $120M 
4. Investment Focus Industries & Sectors): E-commerce, marketplaces, applied 

AI, and “idea-stageˮ tech ventures 
5. Preferred Startup Stage: Pre-seed, Seed, selective Series A 
6. Investment Ticket Size: $300k–$5M 
7. Notable Portfolio Companies: Patch, Gravity Sketch, Koru Kids, Ably 
8. Number of Investments & Exits: 60 total investments; multiple small exits 
9. Top Exits Acquisitions & IPOs): Hailo (acquired by Daimler), Snaptrip (partial 

acquisition) 
10. Key Partners or Founders: Nic Brisbourne Founder & Managing Partner) 
11. Year Founded: 2013 
12. Geographic Focus: Primarily UK, some broader European deals 
13. Investment Thesis & Strategy: Combines venture funding with in-house 

operational support (growth, product, recruitment) for very early-stage startups 
14. Website & Contact Information: https://forwardpartners.com 

 

27. Talis Capital 
1. Name of the VC Firm: Talis Capital 
2. Country of Origin & HQ Location: UK London 
3. Total AUM: $600M 
4. Investment Focus: Cybersecurity, data analytics, consumer tech, fintech 
5. Preferred Startup Stage: Seed to Series B 
6. Investment Ticket Size: $2M$15M 
7. Notable Portfolio Companies: Darktrace, Luminance, Onfido, Ynsect 
8. Number of Investments & Exits: 60 investments; multiple exits 
9. Top Exits: Darktrace IPO, Wrisk (acquired by Freedom Services) 
10. Key Partners or Founders: Matus Maar Co-Founder & Managing Partner), Bob 

Pollock 
11. Year Founded: 2009 
12. Geographic Focus: Europe, selectively US 
13. Investment Thesis & Strategy: Invests in technology solutions with strong 

data-driven or AI components, focusing on significant market impact 
14. Website & Contact: https://www.taliscapital.com 

 

28. Nauta Capital 
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1. Name: Nauta Capital 
2. Country/HQ: Spain Barcelona), with offices in London, Berlin 
3. AUM: $600M 
4. Focus: B2B software, SaaS, deep tech, cybersecurity 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $2M$8M 
7. Notable Portfolio: Holded, Onna, Brandwatch, Flubit 
8. Number of Investments & Exits: 60; multiple successful exits 
9. Top Exits: Brandwatch (acquired by Cision), Greatcall (acquired by Best Buy) 
10. Key Partners/Founders: Carles Ferrer, Jordi Viñas, Daniel Sanchez 
11. Year Founded: 2004 
12. Geographic Focus: Pan-European UK, Nordics, Spain, Germany) 
13. Thesis: Focus on capital-efficient B2B software with disruptive potential 
14. Website: https://nautacapital.com 

 

29. Dawn Capital 
1. Name: Dawn Capital 
2. Country/HQ: UK London 
3. AUM: $1B 
4. Focus: B2B SaaS and fintech at Series A & B 
5. Preferred Stage: Series A, Series B 
6. Ticket Size: $5M$20M 
7. Notable Portfolio: Collibra, iZettle, Tink, Dataiku 
8. Number of Investments & Exits: 60; multiple notable exits 
9. Top Exits: iZettle (acquired by PayPal), Mimecast IPO 
10. Key Partners: Haakon Overli, Josh Bell 
11. Year Founded: 2007 
12. Geographic Focus: Primarily Europe, some US expansions 
13. Strategy: Focus on enterprise software powering digital transformation; 

post-product-market-fit 
14. Website: https://dawncapital.com 

 

30. Highland Europe 
1. Name: Highland Europe 
2. Country/HQ: HQ in London and Geneva Swiss roots from Highland Capital 

Partners) 
3. AUM: $2B 
4. Focus: Growth-stage internet, mobile, software companies 
5. Preferred Stage: Series B to Growth 
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6. Ticket Size: $10M$50M 
7. Notable Portfolio: Adjust, WeTransfer, Huel, Nexthink 
8. Number of Investments & Exits: 50; multiple successful exits 
9. Top Exits: Smartly.io (acquired by Providence Equity), Malwarebytes (partial 

exit) 
10. Key Partners: Laurence Garrett, Fergal Mullen 
11. Year Founded: 2012 (spin-off from Highland Capital Partners) 
12. Geographic Focus: Europe 
13. Investment Thesis: Helps established post-revenue startups scale globally; 

invests in proven business models 
14. Website: https://www.highlandeurope.com 

 

31. Vitruvian Partners 
1. Name: Vitruvian Partners 
2. Country/HQ: UK London; offices in Munich, Stockholm, Luxembourg 
3. AUM: $10B 
4. Focus: Growth capital & buyouts in tech-enabled sectors (software, fintech, 

healthcare) 
5. Preferred Stage: Late stage, growth equity 
6. Ticket Size: $20M$200M 
7. Notable Portfolio: Just Eat, Farfetch, Marqeta, Trustpilot 
8. Number of Investments & Exits: 50; multiple IPOs 
9. Top Exits: Just Eat IPO, Farfetch IPO 
10. Key Partners/Founders: Mike Risman Managing Partner), Ben Johnson 
11. Year Founded: 2007 
12. Geographic Focus: Europe, selectively North America 
13. Strategy: Seeks high-growth, market-leading companies; flexible capital 

approach 
14. Website: https://www.vitruvianpartners.com 

 

32. IQ Capital 
1. Name: IQ Capital 
2. Country/HQ: UK Cambridge, London) 
3. AUM: $500M 
4. Focus: Deep tech AI, data science, cybersecurity, robotics) 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $1M$10M 
7. Notable Portfolio: Privitar, Audio Analytic, FNA, Paragraf 
8. Number of Investments & Exits: 50; multiple notable acquisitions 
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9. Top Exits: Still smaller acquisitions, no major IPO yet 
10. Key Partners: Kerry Baldwin Managing Partner), Ed Stacey 
11. Year Founded: 2006 
12. Geographic Focus: UK & Europe 
13. Strategy: Invest in game-changing deep tech with strong IP from research hubs 
14. Website: https://iqcapital.vc 

 

33. White Star Capital 
1. Name: White Star Capital 
2. Country/HQ: UK London, with offices in Paris, Montreal, New York 
3. AUM: $600M 
4. Focus: Global VC with presence in Europe & North America; fintech, consumer, 

crypto 
5. Preferred Stage: Series A & B 
6. Ticket Size: $2M$15M 
7. Notable Portfolio: Dollar Shave Club, Freshly, Clark, Tier Mobility 
8. Number of Investments & Exits: 70; multiple exits 
9. Top Exits: Dollar Shave Club (acquired by Unilever), Freshly (acquired by 

Nestlé) 
10. Key Partners: Eric Martineau-Fortin Founder), Jean-François Marcoux 
11. Year Founded: 2013 
12. Geographic Focus: Europe, North America 
13. Strategy: Multi-stage approach, bridging EU and North American markets 
14. Website: https://www.whitestarcapital.com 

 

34. Connect Ventures 
1. Name: Connect Ventures 
2. Country/HQ: UK London 
3. AUM: $200M 
4. Focus: Seed-stage product-led founders SaaS, consumer, fintech) 
5. Preferred Stage: Seed 
6. Ticket Size: $300k–$3M 
7. Notable Portfolio: Citymapper, Typeform, MUBI, Soldo 
8. Number of Investments & Exits: 40; multiple exits 
9. Top Exits: Rarebits (acquired), a few smaller M&A deals 
10. Key Partners: Sitar Teli, Pietro Bezza, Bill Earner 
11. Year Founded: 2012 
12. Geographic Focus: Primarily Europe 
13. Strategy: “Product-obsessedˮ investor focusing on UI/UX excellence 
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14. Website: https://www.connectventures.co 

 

35. M Ventures Merck KGaA 
1. Name: M Ventures 
2. Country/HQ: Netherlands Amsterdam), corporate venture arm of Merck KGaA 

Germany) 
3. AUM: $600M (corporate strategic fund) 
4. Focus: Healthcare, life sciences, deep tech, performance materials 
5. Preferred Stage: Seed to growth, mostly early 
6. Ticket Size: $1M$20M 
7. Notable Portfolio: Prexton Therapeutics, Metabomed, Biontech (early support) 
8. Number of Investments & Exits: 50; multiple acquisitions by big pharma 
9. Top Exits: Prexton Therapeutics (acquired by Lundbeck) 
10. Key Partners: Roel Bulthuis Managing Partner, Healthcare) 
11. Year Founded: 2009 
12. Geographic Focus: Global, with strong EU presence 
13. Strategy: Strategic corporate VC to foster breakthrough medical and material 

innovations 
14. Website: https://www.m-ventures.com 

 

36. Keen Venture Partners 
1. Name: Keen Venture Partners 
2. Country/HQ: UK London, Netherlands Amsterdam) 
3. AUM: $300M 
4. Focus: Growth capital in technology scale-ups (enterprise software, consumer, 

digital) 
5. Preferred Stage: Late Seed to Growth 
6. Ticket Size: $5M$20M 
7. Notable Portfolio: Uber (early European expansion), Boku, Paddle 
8. Number of Investments & Exits: 20; a few successful exits 
9. Top Exits: High-profile partial exits in secondary deals, not many IPOs yet 
10. Key Partners: Ben Verwaayen General Partner), Alexander Kraaijeveld 
11. Year Founded: 2015 
12. Geographic Focus: Europe & US expansions 
13. Strategy: Help high-potential scale-ups expand globally with deep operational 

expertise 
14. Website: https://www.keenventurepartners.com 
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37. Atlantic Labs 
1. Name: Atlantic Labs 
2. Country/HQ: Germany Berlin 
3. AUM: $200M 
4. Focus: Seed-stage in Europe; healthtech, AI, future of work, climate solutions 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $250k–$2M 
7. Notable Portfolio: Gorillas, SoundCloud (early), Clue, Choco 
8. Number of Investments & Exits: 50; multiple expansions 
9. Top Exits: SoundCloud (significant partial acquisitions, no major single exit) 
10. Key Partners: Christoph Maire Founder) 
11. Year Founded: 2013 
12. Geographic Focus: Berlin-based, invests across Europe 
13. Strategy: Deep collaboration with founders in emerging tech and consumer 

innovations 
14. Website: https://www.atlanticlabs.de 

 

38. Octopus Ventures 
1. Name: Octopus Ventures 
2. Country/HQ: UK London 
3. AUM: $2B (as part of Octopus Group) 
4. Focus: Early-stage; health, fintech, deep tech, consumer 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $1M$25M 
7. Notable Portfolio: Zoopla, Depop, Secret Escapes, ManyPets 
8. Number of Investments & Exits: 130; multiple high-profile exits 
9. Top Exits: Zoopla IPO, Graze (acquired by Unilever), Depop (acquired by Etsy) 
10. Key Partners: Alliott Cole, Malcolm Ferguson, Rebecca Hunt 
11. Year Founded: 2008 (venture arm) 
12. Geographic Focus: UK/Europe, selective US expansions 
13. Strategy: Back pioneers reimagining the future, with broad sector coverage 
14. Website: https://octopusventures.com 

 

39. Anthemis Group 
1. Name: Anthemis Group 
2. Country/HQ: UK London, US New York) 
3. AUM: $700M 
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4. Focus: Fintech, insurtech, regtech across stages 
5. Preferred Stage: Seed to Series B, plus venture studio approach 
6. Ticket Size: $500k–$15M 
7. Notable Portfolio: eToro, Betterment, REalyse, Northmill 
8. Number of Investments & Exits: 100; multiple fintech exits 
9. Top Exits: Simple (acquired by BBVA, Trov (acquired by Travelers) 
10. Key Partners: Amy Nauiokas Founder & CEO, Sean Park Founder) 
11. Year Founded: 2010 
12. Geographic Focus: Global, strong presence in US & Europe 
13. Strategy: Fintech specialist; invests across entire financial services value chain 
14. Website: https://www.anthemis.com 

 

40. DN Capital 
1. Name: DN Capital 
2. Country/HQ: UK London, Germany Berlin, US SF 
3. AUM: $1B 
4. Focus: Seed, Series A & B; software, fintech, digital media, marketplaces 
5. Preferred Stage: Seed, Series A, B 
6. Ticket Size: $1M$15M 
7. Notable Portfolio: Auto1 Group, Shazam, Endeca, Mister Spex 
8. Number of Investments & Exits: 80; multiple high-profile exits 
9. Top Exits: Shazam (acquired by Apple), Auto1 Group IPO 
10. Key Partners: Steve Schlenker, Nenad Marovac 
11. Year Founded: 2000 
12. Geographic Focus: Europe, US expansions 
13. Strategy: Partners with ambitious founders in software/digital consumer 

sectors 
14. Website: https://www.dncapital.com 

 

41. G Square 
1. Name: G Square 
2. Country/HQ: UK London, France Paris 
3. AUM: $1.8B 
4. Focus: Private equity & growth in European healthcare sector 
5. Preferred Stage: Later-stage growth, buyouts 
6. Investment Ticket Size: $10M$100M 
7. Notable Portfolio: Laboratoire CRINEX, Tracelab, Resilab 
8. Number of Investments & Exits: 25 deals, several acquisitions 
9. Top Exits: Various mid-market healthcare acquisitions, no high-profile IPO 

19 

https://www.anthemis.com
https://www.dncapital.com


10. Key Partners: Laurent Ganem Founder & CEO 
11. Year Founded: 2008 
12. Geographic Focus: Europe 
13. Strategy: Specialized in healthcare, medtech, clinic networks 
14. Website: https://www.gsquare-healthcare.com 

 

42. Isomer Capital 
1. Name: Isomer Capital 
2. Country/HQ: UK London 
3. AUM: $400M (fund of funds + direct co-investments) 
4. Focus: Invests primarily in early-stage European VC funds and direct deals 
5. Preferred Stage: Seed, Series A via fund and co-investment approach 
6. Ticket Size: $1M$10M in direct deals; $5M$20M in funds 
7. Notable Portfolio: Indirect stakes in Wise, Hopin, etc. (through funds like 

Seedcamp, LocalGlobe) 
8. Number of Investments & Exits: 50 fund commitments; multiple indirect exits 
9. Top Exits: Gains through underlying fund portfolios (e.g., UiPath, Wise) 
10. Key Partners: Chris Wade, Joe Schorge 
11. Year Founded: 2015 
12. Geographic Focus: Europe 
13. Strategy: Fund of funds approach plus direct co-investments in breakout 

portfolio companies 
14. Website: https://isomercapital.com 

 

43. Gilde Healthcare 
1. Name: Gilde Healthcare 
2. Country/HQ: Netherlands Utrecht), US Cambridge, MA 
3. AUM: $2B 
4. Focus: Healthcare, medtech, therapeutics, digital health 
5. Preferred Stage: Venture to growth equity 
6. Ticket Size: $5M$40M 
7. Notable Portfolio: STAT Diagnostica, Levicept, Ascendis Pharma 
8. Number of Investments & Exits: 60 healthcare investments; multiple exits 
9. Top Exits: Ascendis Pharma IPO, STAT Diagnostica (acquired by Qiagen) 
10. Key Partners: Pieter van der Meer, Arthur Franken 
11. Year Founded: 1982 Gilde, healthcare arm launched in early 2000s 
12. Geographic Focus: Europe & North America 
13. Strategy: Specialized healthcare investor with transatlantic approach 
14. Website: https://gildehealthcare.com 

20 

https://www.gsquare-healthcare.com
https://isomercapital.com
https://gildehealthcare.com


 

44. Elaia 
1. Name: Elaia 
2. Country/HQ: France Paris 
3. AUM: $600M 
4. Focus: Digital, deep tech, B2B SaaS, AI, cybersecurity 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $1M$10M 
7. Notable Portfolio: Criteo, Mirakl, Sigfox, Shift Technology 
8. Number of Investments & Exits: 90; multiple high-profile exits 
9. Top Exits: Criteo IPO, Orchestra Networks (acquired by TIBCO 
10. Key Partners: Xavier Lazarus, Marie Ekeland (ex-partner) 
11. Year Founded: 2002 
12. Geographic Focus: France & Europe 
13. Strategy: Focus on disruptive, tech-driven companies with global potential 
14. Website: https://www.elaia.com 

 

45. One Peak 
1. Name: One Peak 
2. Country/HQ: UK London 
3. AUM: $1B 
4. Focus: Growth equity in B2B software and tech-enabled services 
5. Preferred Stage: Late Series A, B, Growth 
6. Ticket Size: $10M$50M 
7. Notable Portfolio: HighQ (acquired by Thomson Reuters), Neo4j, Concentra 
8. Number of Investments & Exits: 20; several notable acquisitions 
9. Top Exits: HighQ (acquired by Thomson Reuters) 
10. Key Partners: David Klein, Humbert de Liedekerke 
11. Year Founded: 2013 
12. Geographic Focus: Europe 
13. Strategy: Back category-leading software companies with proven traction 
14. Website: https://onepeakpartners.com 

 

46. Project A Ventures 
1. Name: Project A Ventures 
2. Country/HQ: Germany Berlin 

21 

https://www.elaia.com
https://onepeakpartners.com


3. AUM: $600M 
4. Focus: Operational VC for early-stage consumer & B2B tech 
5. Preferred Stage: Seed to Series A (some Series B 
6. Ticket Size: $1M$8M 
7. Notable Portfolio: WorldRemit, Sennder, Homeday, Catawiki 
8. Number of Investments & Exits: 100 deals; multiple exits 
9. Top Exits: KRY (still private but high valuation), Contorion (acquired by 

Hoffmann Group) 
10. Key Partners: Florian Heinemann, Thies Sander, Christian Weiss 
11. Year Founded: 2012 
12. Geographic Focus: Europe, selective global deals 
13. Strategy: Provides operational support (marketing, product, HR alongside 

capital 
14. Website: https://www.project-a.com 

 

47. Inventure 
1. Name: Inventure 
2. Country/HQ: Finland Helsinki), offices in Stockholm 
3. AUM: $450M 
4. Focus: Nordic & Baltic early-stage; SaaS, healthtech, deep tech 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$4M 
7. Notable Portfolio: Wolt, Blueprint Genetics, Swappie, Insurello 
8. Number of Investments & Exits: 70; multiple exits 
9. Top Exits: Wolt (acquired by DoorDash), Blueprint Genetics (acquired by Quest 

Diagnostics) 
10. Key Partners: Sami Nurmi, Lauri Kokkila 
11. Year Founded: 2005 
12. Geographic Focus: Nordics & Baltics, some broader EU deals 
13. Strategy: Back bold Northern European founders building global companies 
14. Website: https://inventure.vc 

 

48. OpenOcean 
1. Name: OpenOcean 
2. Country/HQ: Finland Helsinki), offices in London 
3. AUM: $300M 
4. Focus: Data-intensive software AI, database tech, analytics, open source) 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $1M$10M 
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7. Notable Portfolio: MariaDB, IQM, Import.io, Nitor 
8. Number of Investments & Exits: 30; multiple open-source success stories 
9. Top Exits: MariaDB (went public on NYSE via SPAC, Acquia (acquired by Vista 

Equity) 
10. Key Partners: Tom Henriksson, Patrik Backman 
11. Year Founded: 2011 (by MySQL founders) 
12. Geographic Focus: Europe, occasional US expansions 
13. Strategy: Invest in deep data solutions and open-source-based business 

models 
14. Website: https://openocean.vc 

 

49. Marathon Venture Capital 
1. Name: Marathon Venture Capital 
2. Country/HQ: Greece Athens 
3. AUM: $50M 
4. Focus: Seed-stage Greek & Southeastern European tech startups SaaS, AI, 

fintech) 
5. Preferred Stage: Seed 
6. Ticket Size: $250k–$2M 
7. Notable Portfolio: Cube RM, Ferryhopper, Syncbnb Hostify), Resin.io Balena 
8. Number of Investments & Exits: 20; a few small exits 
9. Top Exits: Still building track record; smaller acquisitions 
10. Key Partners: Panos Papadopoulos, George Tziralis 
11. Year Founded: 2017 
12. Geographic Focus: Greece and broader Southeastern Europe 
13. Strategy: Support ambitious tech founders from the region to scale globally 
14. Website: https://marathon.vc 

 

50. La Famiglia 
1. Name: La Famiglia 
2. Country/HQ: Germany Berlin 
3. AUM: $80M 
4. Focus: B2B tech, industrial innovation, logistics, supply chain, sustainability 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $300k–$2M 
7. Notable Portfolio: Forto, Personio (early investor), Sweep, Back 
8. Number of Investments & Exits: 40; limited exits so far Forto valued over 

$2B 
9. Top Exits: No large IPO yet, some M&A deals at smaller scale 
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10. Key Partners: Jeannette zu Fürstenberg, Judith Dada 
11. Year Founded: 2017 
12. Geographic Focus: Europe (especially DACH region) 
13. Strategy: Ties to European family businesses, bridging industrial expertise with 

digital disruptors 
14. Website: https://lafamiglia.vc 

 

51. Mangrove Capital Partners 
1. Name: Mangrove Capital Partners 
2. Country of Origin & HQ: Luxembourg HQ, with offices in Tel Aviv and 

Barcelona 
3. Total AUM: $1B 
4. Investment Focus: Early-stage consumer internet, digital platforms 
5. Preferred Startup Stage: Seed, Series A 
6. Investment Ticket Size: $1M$10M 
7. Notable Portfolio Companies: Skype, Wix, WalkMe 
8. Number of Investments & Exits: 100 investments; multiple major exits 
9. Top Exits: Skype (acquired by eBay), Wix IPO 
10. Key Partners/Founders: Mark Tluszcz CEO & Co-Founder) 
11. Year Founded: 2000 
12. Geographic Focus: Europe, Israel (selective global) 
13. Investment Thesis & Strategy: Invests early in disruptive consumer/web 

ventures, focusing on scaling globally 
14. Website & Contact: https://www.mangrove.vc 

 

52. Expon Capital 
1. Name: Expon Capital 
2. Country of Origin & HQ: Luxembourg 
3. Total AUM: $70M 
4. Investment Focus: Digital tech with global scale, impact-driven opportunities 
5. Preferred Startup Stage: Seed to Series B 
6. Investment Ticket Size: $1M$5M 
7. Notable Portfolio Companies: Aiven, Roomonitor, Loft Orbital (via 

co-investments) 
8. Number of Investments & Exits: 20 investments; a handful of smaller exits 
9. Top Exits: No major IPO; partial acquisitions in early-stage companies 
10. Key Partners/Founders: Olivier de Ducla, Dirk Daenen 
11. Year Founded: 2015 
12. Geographic Focus: Europe, selective global deals 

24 

https://lafamiglia.vc
https://www.mangrove.vc


13. Investment Thesis: Focus on exponential tech solutions and companies driving 
systemic impact 

14. Website & Contact: https://exponcapital.com 

 

53. VentureFriends 
1. Name: VentureFriends 
2. Country of Origin & HQ: Greece Athens 
3. Total AUM: $130M 
4. Investment Focus: Proptech, fintech, marketplaces, consumer apps 
5. Preferred Startup Stage: Seed, Series A 
6. Investment Ticket Size: $500k–$3M 
7. Notable Portfolio Companies: InstaShop (acquired by Delivery Hero), 

Spotawheel, Plum, FlexCar 
8. Number of Investments & Exits: 40 investments; multiple exits/scale-ups 
9. Top Exits: InstaShop (acquired by Delivery Hero) 
10. Key Partners/Founders: Apostolos Apostolakis, George Dimopoulos 
11. Year Founded: 2016 
12. Geographic Focus: Southeastern Europe, broader Europe 
13. Investment Thesis & Strategy: Backs tech-enabled marketplace and 

consumer-service startups with strong growth 
14. Website & Contact: https://venturefriends.vc 

 

54. Big Pi Ventures 
1. Name: Big Pi Ventures 
2. Country of Origin & HQ: Greece Athens 
3. Total AUM: $50M 
4. Investment Focus: Deep tech & IP-based startups, science-driven innovations 
5. Preferred Startup Stage: Seed, Series A 
6. Investment Ticket Size: $300k–$2M 
7. Notable Portfolio Companies: Centaur Analytics, Irida Labs, Gaspard 
8. Number of Investments & Exits: 15; no major exits yet 
9. Top Exits: None at large scale so far 
10. Key Partners: Argyris Kaninis, Nikos Michalakis 
11. Year Founded: 2018 
12. Geographic Focus: Greece, Southeastern Europe 
13. Strategy: Leverages local R&D talent to build globally competitive deep tech 

ventures 
14. Website & Contact: https://bigpi.vc 
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55. GapMinder Venture Partners 
1. Name: GapMinder Venture Partners 
2. Country/HQ: Romania Bucharest) 
3. Total AUM: $50M 
4. Focus: Early-stage tech in Romania & CEE (fintech, AI, SaaS 
5. Preferred Stage: Pre-seed to Series A 
6. Ticket Size: $200k–$2M 
7. Notable Portfolio Companies: FintechOS, TypingDNA, Soleadify 
8. Number of Investments & Exits: 30 investments; some small exits 
9. Top Exits: No major IPOs yet; a few acqui-hires 
10. Key Partners: Dan Mihăescu, Petri Niko 
11. Year Founded: 2017 
12. Geographic Focus: Romania & broader CEE region 
13. Strategy: Catalyze growth of local tech ecosystem, supporting global 

expansion 
14. Website: https://gapminder.vc 

 

56. LAUNCHub Ventures 
1. Name: LAUNCHub Ventures 
2. Country/HQ: Bulgaria Sofia 
3. Total AUM: $100M 
4. Investment Focus: Seed & Series A in Southeast Europe (software, fintech, AI 
5. Preferred Stage: Seed, Early Stage 
6. Investment Ticket Size: $300k–$2.5M 
7. Notable Portfolio: Gtmhub, Dronamics, By Far, Ondo 
8. Number of Investments & Exits: 70 investments; several partial exits 
9. Top Exits: Leanplum (acquired by CleverTap) 
10. Key Partners: Lyuben Belov, Todor Breshkov 
11. Year Founded: 2012 
12. Geographic Focus: Southeastern Europe, some broader European deals 
13. Strategy: Provides capital and mentorship to accelerate regional founders with 

global ambitions 
14. Website: https://launchub.vc 

 

57. Fil Rouge Capital 
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1. Name: Fil Rouge Capital 
2. Country/HQ: Croatia Zagreb 
3. Total AUM: $50M 
4. Investment Focus: Pre-seed to Series A in Croatia & Southeastern Europe 
5. Preferred Stage: Pre-seed, Seed, early Series A 
6. Investment Ticket Size: $50k–$1.5M 
7. Notable Portfolio: Orqa, DotYourSpot, Miret 
8. Number of Investments & Exits: 50 investments; limited exits 
9. Top Exits: None at large scale so far 
10. Key Partners: Michael A.G. Taurus, Damir Bičanić 
11. Year Founded: 2019 
12. Geographic Focus: Croatia and the Western Balkans 
13. Strategy: Focused on fostering local ecosystems by supporting early-stage 

founders 
14. Website: https://filrougecapital.com 

 

58. South Central Ventures 
1. Name: South Central Ventures 
2. Country/HQ: Serbia Belgrade) 
3. Total AUM: $40M 
4. Investment Focus: Early-stage in the Western Balkans (software, consumer, 

fintech) 
5. Preferred Stage: Seed, Series A 
6. Investment Ticket Size: $100k–$2M 
7. Notable Portfolio: Cognism, Leanpay, City Expert 
8. Number of Investments & Exits: 30; a few small acquisitions 
9. Top Exits: Cognism partial secondary transactions, no major IPOs 
10. Key Partners: Jure Mikuž Managing Partner) 
11. Year Founded: 2015 
12. Geographic Focus: Western Balkans & Southeast Europe 
13. Strategy: Aims to identify regional champions and help them expand 

internationally 
14. Website: https://sc-ventures.com 

 

59. 500 Emerging Europe (formerly 500 Istanbul) 
1. Name: 500 Emerging Europe 
2. Country/HQ: Turkey Istanbul) 
3. Total AUM: $50M 
4. Investment Focus: Seed-stage in Turkey and broader Eastern Europe 
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5. Preferred Stage: Seed 
6. Investment Ticket Size: $100k–$1M 
7. Notable Portfolio: Insider, Ace Games, Sinemia, Udemy (early via 500ʼs global) 
8. Number of Investments & Exits: 50; multiple follow-ons 
9. Top Exits: Sinemia partial acquisitions, Insider (unicorn, still private) 
10. Key Partners: Enis Hulli, Rina Onur 
11. Year Founded: 2016 
12. Geographic Focus: Turkey, Eastern & Southeastern Europe 
13. Strategy: Part of the 500 Global network, focusing on local founders with 

global potential 
14. Website: https://500.co/emerging-europe 

 

60. Atlantic Bridge 
1. Name: Atlantic Bridge 
2. Country/HQ: Ireland Dublin; additional offices in London, Munich, Palo Alto 
3. Total AUM: $1B 
4. Investment Focus: Growth equity in deep tech (hardware, software, 

semiconductors) 
5. Preferred Startup Stage: Growth 
6. Investment Ticket Size: $5M$20M 
7. Notable Portfolio: Movidius (acquired by Intel), Decawave (acquired by Qorvo), 

Vectra AI 
8. Number of Investments & Exits: 50; several major acquisitions 
9. Top Exits: Movidius (acquired by Intel), Decawave (acquired by Qorvo) 
10. Key Partners or Founders: Brian Long, Kevin Dillon 
11. Year Founded: 2004 
12. Geographic Focus: Europe & US (bridge model) 
13. Investment Thesis & Strategy: Scales European deep tech to global markets, 

leveraging transatlantic networks 
14. Website & Contact: https://abven.com 

 

61. Frontline Ventures 
1. Name: Frontline Ventures 
2. Country/HQ: Ireland Dublin, with a London office 
3. Total AUM: $300M 
4. Investment Focus: B2B SaaS, especially helping European startups expand to 

the US 
5. Preferred Startup Stage: Seed 
6. Investment Ticket Size: $1M$5M 
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7. Notable Portfolio: Triptease, Pointy (acquired by Google), Lever 
8. Number of Investments & Exits: 60; multiple notable exits 
9. Top Exits: Pointy (acquired by Google) 
10. Key Partners: William McQuillan, Shay Garvey 
11. Year Founded: 2012 
12. Geographic Focus: Europe, bridging to the US market 
13. Strategy: Helps early B2B startups reach product-market fit, then scale 

internationally 
14. Website: https://frontline.vc 

 

62. Indico Capital Partners 
1. Name: Indico Capital Partners 
2. Country/HQ: Portugal Lisbon 
3. Total AUM: $70M 
4. Investment Focus: Early-stage Portuguese/EU tech SaaS, AI, fintech) 
5. Preferred Stage: Seed, Series A 
6. Investment Ticket Size: $200k–$2M 
7. Notable Portfolio: Unbabel, Barkyn, Infraspeak 
8. Number of Investments & Exits: 20; limited exits so far 
9. Top Exits: None major at IPO scale 
10. Key Partners: Stephan Morais, Ricardo Torgal 
11. Year Founded: 2019 
12. Geographic Focus: Portugal & broader Europe 
13. Strategy: Catalyze the Portuguese startup ecosystem; invests in global-scale 

software 
14. Website: https://indico.capital 

 

63. Faber 
1. Name: Faber 
2. Country/HQ: Portugal Lisbon 
3. Total AUM: $50M 
4. Investment Focus: Deep tech, AI, data-driven startups in Southern Europe 
5. Preferred Stage: Pre-seed, Seed 
6. Investment Ticket Size: $300k–$1.5M 
7. Notable Portfolio: YData, Codacy, SWORD Health 
8. Number of Investments & Exits: 30; a few acquisitions 
9. Top Exits: No major IPO yet 
10. Key Partners: Alexandre Barbosa, Carlos Esposito 
11. Year Founded: 2013 
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12. Geographic Focus: Portugal, Iberian Peninsula, broader EU 
13. Strategy: Focus on data-centric and AI solutions, supporting cross-border 

growth 
14. Website: https://faber.vc 

 

64. Shilling 
1. Name: Shilling 
2. Country/HQ: Portugal Lisbon 
3. Total AUM: $30M 
4. Investment Focus: Portuguese pre-seed/seed, broad tech 
5. Preferred Stage: Pre-seed, Seed 
6. Investment Ticket Size: $100k–$1M 
7. Notable Portfolio: Pipedrive (indirect early involvement), Didimo, TAIKAI 
8. Number of Investments & Exits: 40 deals; some partial exits 
9. Top Exits: Pipedrive (acquired by Vista Equity) 
10. Key Partners: Pedro Bandeira, Ricardo Jacinto 
11. Year Founded: 2011 
12. Geographic Focus: Portugal 
13. Strategy: Small-ticket investing to nurture local founders with global potential 
14. Website: https://shilling.vc 

 

65. Innovation Nest 
1. Name: Innovation Nest 
2. Country/HQ: Poland Kraków 
3. Total AUM: $50M 
4. Investment Focus: Early-stage B2B SaaS in CEE 
5. Preferred Stage: Seed 
6. Investment Ticket Size: $200k–$1.5M 
7. Notable Portfolio: Packhelp, Estimote, Growbots 
8. Number of Investments & Exits: 60; a few acquisitions 
9. Top Exits: None at major IPO scale 
10. Key Partners: Piotr Wilam, Marek Kapturkiewicz 
11. Year Founded: 2011 
12. Geographic Focus: Poland & Central/Eastern Europe 
13. Strategy: Focus on SaaS with global expansion potential from CEE region 
14. Website: https://innovationnest.co 
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66. Market One Capital 
1. Name: Market One Capital 
2. Country/HQ: Poland Warsaw 
3. Total AUM: $80M 
4. Investment Focus: Marketplaces, network effects, B2B2C, consumer tech 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $300k–$2M 
7. Notable Portfolio: Brainly, Packlink, Tier Mobility 
8. Number of Investments & Exits: 40; multiple follow-ons 
9. Top Exits: No high-profile IPO; some M&A events 
10. Key Partners: Maciej Balsewicz, Marcin Kurek 
11. Year Founded: 2017 
12. Geographic Focus: Europe, particularly CEE 
13. Strategy: Backs marketplace-centric business models with strong network 

effects 
14. Website: https://moc.vc 

 

67. Credo Ventures 
1. Name: Credo Ventures 
2. Country/HQ: Czech Republic Prague 
3. Total AUM: $300M 
4. Investment Focus: Early-stage tech in the CEE region SaaS, AI, fintech) 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: UiPath, Productboard, CloudTalk 
8. Number of Investments & Exits: 50; multiple big success stories 
9. Top Exits: UiPath IPO 
10. Key Partners: Ondřej Bartoš, Jan Habermann 
11. Year Founded: 2009 
12. Geographic Focus: Central & Eastern Europe 
13. Strategy: Backs globally ambitious founders from CEE; known for UiPath 

success 
14. Website: https://www.credoventures.com 

 

68. Presto Ventures 
1. Name: Presto Ventures 
2. Country/HQ: Czech Republic Prague 
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3. Total AUM: $30M 
4. Investment Focus: Seed in B2B tech across CEE 
5. Preferred Stage: Seed 
6. Ticket Size: $500k–$2M 
7. Notable Portfolio: Shoptet, Ecomail, Roihunter 
8. Number of Investments & Exits: 20; limited exits so far 
9. Top Exits: None at major IPO scale 
10. Key Partners: Petr Ocásek, Marián Němec 
11. Year Founded: 2016 
12. Geographic Focus: Czech Republic & broader CEE 
13. Strategy: Early-stage B2B solutions with strong revenue potential 
14. Website: https://presto.vc 

 

69. Day One Capital 
1. Name: Day One Capital 
2. Country/HQ: Hungary Budapest) 
3. Total AUM: $50M 
4. Investment Focus: Seed & Series A in CEE, software/tech 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $250k–$2M 
7. Notable Portfolio: Bitrise, SEON, Commsignia 
8. Number of Investments & Exits: 25; some partial acquisitions 
9. Top Exits: No large IPO; some M&A 
10. Key Partners: Zsolt Esik, Zoltán Tóth 
11. Year Founded: 2011 
12. Geographic Focus: Hungary & broader CEE 
13. Strategy: Focus on globally scalable technologies from local founders 
14. Website: https://dayonecapital.com 

 

70. LRJ Capital 
1. Name: LRJ Capital 
2. Country/HQ: Slovakia Bratislava) 
3. Total AUM: $20M 
4. Investment Focus: Early-growth in CEE startups (tech, e-commerce) 
5. Preferred Stage: Seed to early growth 
6. Investment Ticket Size: $500k–$2M 
7. Notable Portfolio: Dedoles, Pixel Federation, Sygic 
8. Number of Investments & Exits: 15; limited exits 
9. Top Exits: None major publicly disclosed 
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10. Key Partners: Peter Pašek, Lukáš Rybár 
11. Year Founded: 2013 
12. Geographic Focus: Slovakia, CEE 
13. Strategy: Nurtures local champions with potential for regional or global 

expansion 
14. Website: https://lrjcapital.com 

 

71. Karma Ventures 
1. Name: Karma Ventures 
2. Country/HQ: Estonia Tallinn) 
3. Total AUM: $70M 
4. Investment Focus: Early-stage deep tech in Baltics & Europe 
5. Preferred Stage: Seed, Series A 
6. Investment Ticket Size: $1M$3M 
7. Notable Portfolio: Realeyes, Sonarworks, Minut 
8. Number of Investments & Exits: 20; some smaller exits 
9. Top Exits: None at major IPO scale yet 
10. Key Partners: Margus Uudam, Kristjan Lind 
11. Year Founded: 2016 
12. Geographic Focus: Baltics, Nordics, and select EU 
13. Strategy: Targets advanced tech startups with global potential, leveraging 

regional R&D 
14. Website: https://www.karma.vc 

 

72. Tera Ventures 
1. Name: Tera Ventures 
2. Country/HQ: Estonia Tallinn) 
3. Total AUM: $50M 
4. Investment Focus: Digital businesses from Baltics & Nordics SaaS, fintech, AI 
5. Preferred Stage: Seed, Series A 
6. Investment Ticket Size: $500k–$2M 
7. Notable Portfolio: Pipedrive, Monese, Skeleton Technologies 
8. Number of Investments & Exits: 30; multiple follow-ons 
9. Top Exits: Pipedrive (acquired by Vista Equity) 
10. Key Partners: Stanislav Ivanov, Andrus Oks 
11. Year Founded: 2016 
12. Geographic Focus: Baltics, Nordics, selective rest of Europe 
13. Strategy: Supports world-class tech teams scaling out of Northern Europe 
14. Website: https://tera.vc 
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73. Change Ventures 
1. Name: Change Ventures 
2. Country/HQ: Latvia Riga & Estonia Tallinn) 
3. Total AUM: $40M 
4. Investment Focus: Seed in Baltic founders Estonia, Latvia, Lithuania) 
5. Preferred Stage: Seed 
6. Investment Ticket Size: $300k–$1.5M 
7. Notable Portfolio: Interactio, Giraffe360, Timbeter 
8. Number of Investments & Exits: 25; no major IPO yet 
9. Top Exits: None at large scale so far 
10. Key Partners: Andris K. Berzins, Yrjö Ojasaar 
11. Year Founded: 2016 
12. Geographic Focus: Baltics Estonia, Latvia, Lithuania) 
13. Strategy: Backs early-stage companies with a strong product and global 

ambition 
14. Website: https://changeventures.com 

 

74. Practica Capital 
1. Name: Practica Capital 
2. Country/HQ: Lithuania Vilnius) 
3. Total AUM: $80M 
4. Investment Focus: Early-stage in Baltics ICT, fintech, consumer) 
5. Preferred Stage: Seed, Series A 
6. Investment Ticket Size: $300k–$2M 
7. Notable Portfolio: TransferGo, CGTrader, Trafi 
8. Number of Investments & Exits: 40; a few moderate exits 
9. Top Exits: Some partial acquisitions; no marquee IPO 
10. Key Partners: Donatas Keras, Arvydas Bložnelis 
11. Year Founded: 2012 
12. Geographic Focus: Lithuania, broader Baltics 
13. Strategy: Helps Baltic tech companies with global scaling, focusing on capital 

efficiency 
14. Website: https://practica.vc 

 

75. Open Circle Capital 
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1. Name: Open Circle Capital 
2. Country/HQ: Lithuania Vilnius) 
3. Total AUM: $20M 
4. Investment Focus: ICT, robotics, health in Lithuania/CEE 
5. Preferred Stage: Seed 
6. Investment Ticket Size: $200k–$1.5M 
7. Notable Portfolio: CGTrader, Eddy Travels, Turing College 
8. Number of Investments & Exits: 15; limited exits 
9. Top Exits: None major so far 
10. Key Partners: Dangiras Mikys, Julius Dastikas 
11. Year Founded: 2017 
12. Geographic Focus: Lithuania, Baltics, some broader CEE 
13. Strategy: Backs early-stage deep tech/software solutions with local R&D 
14. Website: https://opencirclecapital.lt 

 

76. High-Tech Gründerfonds HTGF 
1. Name: High-Tech Gründerfonds HTGF 
2. Country of Origin & HQ Location: Germany Bonn 
3. Total AUM: $1B across multiple funds (public-private partnership) 
4. Investment Focus Industries & Sectors): Seed-stage deep tech, life sciences, 

digital technologies 
5. Preferred Startup Stage: Pre-seed, Seed 
6. Investment Ticket Size: $600k–$3M (initial + follow-ons) 
7. Notable Portfolio Companies: Mister Spex, Outfittery, Lilium 
8. Number of Investments & Exits: 600 investments; 150 exits 
9. Top Exits Acquisitions & IPOs): SimScale (various follow-on rounds), 

Grandcentrix (acquired by Vodafone) 
10. Key Partners or Founders: Alex von Frankenberg Managing Director) 
11. Year Founded: 2005 
12. Geographic Focus: Primarily Germany, some broader DACH region 
13. Investment Thesis & Strategy: Publicly backed, supports innovative German 

tech at the earliest stages 
14. Website & Contact: https://www.htgf.de 

 

77. Capnamic Ventures 
1. Name: Capnamic Ventures 
2. Country/HQ: Germany Cologne & Berlin) 
3. Total AUM: $190M 
4. Focus: Early-stage digital companies B2B, B2C, SaaS 
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5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: Staffbase, Adjust (acquired by Applovin), Freshworks 

(indirect) 
8. Number of Investments & Exits: 40; multiple successful exits 
9. Top Exits: Adjust (acquired by Applovin), GameDuell partial acquisitions 
10. Key Partners: Jörg Binnenbrücker, Christian Knott 
11. Year Founded: 2013 
12. Geographic Focus: DACH region, some pan-European deals 
13. Strategy: Operationally involved investor focusing on scalable digital solutions 
14. Website: https://capnamic.com 

 

78. Sunfish Partners 
1. Name: Sunfish Partners 
2. Country/HQ: Poland Warsaw, Germany Berlin 
3. Total AUM: $20M 
4. Focus: Deep tech & science-based startups, AI, robotics 
5. Preferred Stage: Pre-seed, Seed (mostly in Poland) 
6. Ticket Size: $200k–$1M 
7. Notable Portfolio: Hector AI for retail), Neptune.ai MLops 
8. Number of Investments & Exits: 15 deals; exits not public yet 
9. Top Exits: None major so far (relatively new fund) 
10. Key Partners: Boris Golden, Tim Krawczyk 
11. Year Founded: 2019 
12. Geographic Focus: Poland, CEE region 
13. Strategy: Combine German-Polish networks to back R&D-heavy early ventures 
14. Website: https://sunfish.vc 

 

79. Contrarian Ventures 
1. Name: Contrarian Ventures 
2. Country/HQ: Lithuania Vilnius) 
3. Total AUM: $30M 
4. Focus: Energy tech, climate tech, sustainability solutions 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $200k–$1.5M 
7. Notable Portfolio: PVcase, Swapp, Aerones 
8. Number of Investments & Exits: 20; some follow-on rounds 
9. Top Exits: None at large scale yet 
10. Key Partners: Rokas Peciulaitis, Viktorija Kravciuk 
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11. Year Founded: 2017 
12. Geographic Focus: Baltics & Europe 
13. Strategy: Backs climate-centric and energy transition startups with global 

ambitions 
14. Website: https://www.contrarianventures.com 

 

80. Mustard Seed MAZE 
1. Name: Mustard Seed MAZE 
2. Country/HQ: Portugal Lisbon and UK London 
3. Total AUM: $50M 
4. Focus: Impact-driven ventures (education, healthcare, environment) 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $500k–$2M 
7. Notable Portfolio: Pangaia, Too Good To Go (co-invested), Husk Power (global) 
8. Number of Investments & Exits: 30; few early exits 
9. Top Exits: No major IPO yet; some strategic acquisitions 
10. Key Partners: Alexandre Allegue, Camilla Dolan (at Mustard Seed) 
11. Year Founded: 2015 MAZE launched 2016/17 
12. Geographic Focus: Europe with an emphasis on Iberia and the UK 
13. Strategy: Invests in for-profit companies creating measurable 

social/environmental impact 
14. Website: https://www.mustardseedmaze.vc 

 

81. LBO France 
1. Name: LBO France 
2. Country/HQ: France Paris 
3. Total AUM: $6B Private Equity + Venture) 
4. Focus: PE buyouts, growth capital, and venture (via Digital Health, tech funds) 
5. Preferred Stage: Late-stage venture, growth 
6. Ticket Size: $5M$50M 
7. Notable Portfolio: Ekimetrics, Alkemics (acquired by Salsify), Deezer (via PE 

involvement) 
8. Number of Investments & Exits: 200 across PE/venture; numerous exits 
9. Top Exits: Alkemics (acquired by Salsify), Salvia (acquired by Total Specific 

Solutions) 
10. Key Partners: Michel Paris CEO, Patrick Puy 
11. Year Founded: 1985 
12. Geographic Focus: Primarily France, some pan-European expansions 
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13. Strategy: Broad investment approach from buyouts to growth/venture in 
innovative sectors 

14. Website: https://www.lbofrance.com 

 

82. OMERS Ventures Europe 
1. Name: OMERS Ventures European arm) 
2. Country/HQ: Canadian pension fund origin; European HQ in London 
3. Total AUM: $1.2B in venture assets (global), overall OMERS > $100B 
4. Focus: High-growth tech—fintech, proptech, B2B, consumer internet 
5. Preferred Stage: Series A to C 
6. Ticket Size: $5M$50M 
7. Notable Portfolio: Wefox, Wave, Hopper, Shopify (earlier via Canada) 
8. Number of Investments & Exits: 50 in venture; multiple unicorns 
9. Top Exits: Shopify IPO, Wave (acquired by H&R Block) 
10. Key Partners: Harry Briggs Europe, Tara Reeves 
11. Year Founded: 2011 European office opened 2019 
12. Geographic Focus: North America & Europe 
13. Strategy: Pension-backed, long-term horizon investing in transformational tech 
14. Website: https://www.omersventures.com 

 

83. Bpifrance 
1. Name: Bpifrance 
2. Country/HQ: France Paris 
3. Total AUM: $40B allocated across various funds and direct investments 
4. Focus: Public investment bank supporting French startups & SMEs across many 

sectors 
5. Preferred Stage: Seed to late stage (including debt, grants, co-investments) 
6. Ticket Size: $500k–$50M (very broad range) 
7. Notable Portfolio: Doctolib, Back Market, ManoMano (co-investments) 
8. Number of Investments & Exits: 1,000 (through multiple arms) 
9. Top Exits: Many via partial stakes in major French tech IPOs (e.g., Criteo) 
10. Key Partners: Nicolas Dufourcq CEO 
11. Year Founded: 2012 (via merger of multiple public finance entities) 
12. Geographic Focus: Primarily France 
13. Strategy: Public support to boost French innovation, often co-investing with 

private VCs 
14. Website: https://www.bpifrance.com 
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84. Novo Holdings 
1. Name: Novo Holdings 
2. Country/HQ: Denmark Hellerup) 
3. Total AUM: $90B (majority in life sciences, owned by the Novo Nordisk 

Foundation) 
4. Focus: Life sciences, biotech, medtech, pharma 
5. Preferred Stage: Early-stage venture to growth and buyout 
6. Ticket Size: $5M$100M 
7. Notable Portfolio: Alligator Bioscience, Xellia, Corvidia (acquired by Novo 

Nordisk) 
8. Number of Investments & Exits: 100 global healthcare investments; numerous 

high-profile exits 
9. Top Exits: Corvidia (acquired by Novo Nordisk), Mainstay Medical IPO 
10. Key Partners: Søren Møller Managing Partner, Novo Seeds) 
11. Year Founded: 1999 (foundation invests since 1920s, structured as Novo 

Holdings in 1999 
12. Geographic Focus: Global, strong Nordics presence 
13. Strategy: Long-term investor in life sciences breakthroughs, from seed to 

public markets 
14. Website: https://www.novoholdings.dk 

 

85. Maki.vc 
1. Name: Maki.vc 
2. Country/HQ: Finland Helsinki) 
3. Total AUM: $100M 
4. Focus: Early-stage deep tech & brand-driven companies SaaS, hardware) 
5. Preferred Stage: Pre-seed, Seed, Series A 
6. Ticket Size: $200k–$3M 
7. Notable Portfolio: Spinnova (sustainable textiles), IQM Quantum Computers, 

Oura (early involvement) 
8. Number of Investments & Exits: 30; some partial exits 
9. Top Exits: No major IPO yet (several high-value follow-ons) 
10. Key Partners: Ilkka Kivimäki, Pauliina Martikainen 
11. Year Founded: 2018 
12. Geographic Focus: Nordics & Baltics, some broader EU deals 
13. Strategy: Back strong brand narratives or cutting-edge technologies with 

global potential 
14. Website: https://maki.vc 
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86. Sure Valley Ventures 
1. Name: Sure Valley Ventures 
2. Country/HQ: Ireland Dublin, UK London 
3. Total AUM: $100M 
4. Focus: Software, AR/VR, AI, IoT, cybersecurity 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: Getvisibility, Nova Leah, Warducks 
8. Number of Investments & Exits: 30; some M&A 
9. Top Exits: Artomatix (acquired by Unity) 
10. Key Partners: Barry Downes, Jeremy Millar 
11. Year Founded: 2017 
12. Geographic Focus: UK & Ireland, with some EU deals 
13. Strategy: Invest in “frontier techˮ startups shaping the future of immersive and 

AI-driven solutions 
14. Website: https://surevalleyventures.com 

 

87. SFC Capital 
1. Name: SFC Capital (formerly Seedrs Fund) 
2. Country/HQ: UK London 
3. Total AUM: $100M (across multiple SEIS/EIS funds) 
4. Focus: Pre-seed & seed across consumer, fintech, B2B, deep tech 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $50k–$1M 
7. Notable Portfolio: Onfido (co-invest), Cognism, Transporo 
8. Number of Investments & Exits: 300 small tickets; dozens of small exits 
9. Top Exits: Some partial secondaries; no major IPO 
10. Key Partners: Edward Stevenson, Stephen Page CEO 
11. Year Founded: 2012 
12. Geographic Focus: Primarily UK 
13. Strategy: Provides seed funding via SEIS/EIS structures, supporting nascent UK 

startups 
14. Website: https://www.sfccapital.com 

 

88. Haatch Ventures 
1. Name: Haatch Ventures 
2. Country/HQ: UK Stamford) 
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3. Total AUM: $50M EIS/SEIS funds) 
4. Focus: Early-stage digital disruption: e-commerce, marketplaces, cloud/SaaS 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $150k–$1M 
7. Notable Portfolio: Elevaate, Nationwide Algorithmic Trading NAT 
8. Number of Investments & Exits: 50; a few small acquisitions 
9. Top Exits: Croud (partial exit), Elevaate (acquired by Quotient) 
10. Key Partners: Simon Penson, Scott Weavers-Wright 
11. Year Founded: 2013 
12. Geographic Focus: UK, some broader EU deals 
13. Strategy: “Founder-fundedˮ approach with EIS/SEIS structures, focusing on 

digital innovation 
14. Website: https://haatch.com 

 

89. Founders Future 
1. Name: Founders Future 
2. Country/HQ: France Paris 
3. Total AUM: $80M 
4. Focus: Seed to early growth, consumer tech, impact, direct-to-consumer 

brands 
5. Preferred Stage: Pre-seed, Seed, Series A 
6. Ticket Size: $500k–$2M 
7. Notable Portfolio: Yuka, Brut, Petit BamBou, Alma 
8. Number of Investments & Exits: 40; limited exits so far 
9. Top Exits: Tiller (acquired by SumUp) 
10. Key Partners: Marc Menasé Founder), Marie Taillard 
11. Year Founded: 2018 
12. Geographic Focus: France & wider Europe 
13. Strategy: Hands-on support for consumer and impact-driven entrepreneurs 
14. Website: https://www.foundersfuture.vc 

 

90. Revo Capital 
1. Name: Revo Capital 
2. Country/HQ: Turkey Istanbul) 
3. Total AUM: $150M across two funds 
4. Focus: SaaS, fintech, marketplaces, AI in Turkey & Eastern Europe 
5. Preferred Stage: Seed, Series A, B 
6. Ticket Size: $1M$5M 
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7. Notable Portfolio: Iyzico (acquired by PayU, Getir (unicorn), Foriba (acquired 
by Sovos) 

8. Number of Investments & Exits: 30; multiple exits 
9. Top Exits: Iyzico (acquired by PayU, Foriba (acquired by Sovos) 
10. Key Partners: Cenk Bayrakdar, Ali Karabey 
11. Year Founded: 2013 
12. Geographic Focus: Turkey, Eastern Europe 
13. Strategy: Fuel the regionʼs fast-scaling startups with capital and strategic 

support 
14. Website: https://www.revocap.com 

 

91. 212 
1. Name: 212 
2. Country/HQ: Turkey Istanbul) 
3. Total AUM: $75M 
4. Focus: Early-stage B2B tech, marketplaces, and digital media in Turkey & MENA 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $500k–$2.5M 
7. Notable Portfolio: Insider (unicorn), HotelRunner, HemenKiralik (acquired by 

Airbnb, partial) 
8. Number of Investments & Exits: 30; multiple expansions 
9. Top Exits: Hazinem partial acquisitions, no major IPO yet 
10. Key Partners: Numan Numan, Ali Karabey (previously co-founded Revo) 
11. Year Founded: 2012 
12. Geographic Focus: Turkey & surrounding region 
13. Strategy: Early investor in regional tech with global growth potential 
14. Website: https://212.vc 

 

92. Redstone 
1. Name: Redstone 
2. Country/HQ: Germany Berlin 
3. Total AUM: Manages multiple corporate and thematic VC funds $200M 

combined) 
4. Focus: “VC-as-a-serviceˮ for corporates, specialized verticals (fintech, energy, 

etc.) 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $500k–$5M 
7. Notable Portfolio: As managing partner for Fonds like VR Ventures, 

BerlinStartupfonds 
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8. Number of Investments & Exits: 100 through multiple managed funds 
9. Top Exits: Multiple smaller M&A deals (fund-specific) 
10. Key Partners: Emma Tracey, Johannes Velling, etc. 
11. Year Founded: 2014 
12. Geographic Focus: Europe (often Germany-centric), depending on the 

corporate fundʼs mandate 
13. Strategy: Operates specialized funds for corporates, focusing on synergy and 

strategic growth 
14. Website: https://www.redstone.vc 

 

93. Amadeus Capital Partners 
1. Name: Amadeus Capital Partners 
2. Country/HQ: UK London, Cambridge) 
3. Total AUM: $1B 
4. Focus: Deep tech, AI, medtech, cybersecurity, B2B software 
5. Preferred Stage: Early to growth 
6. Ticket Size: $2M$20M 
7. Notable Portfolio: Graphcore, Unidays, Credo, Forefront AI 
8. Number of Investments & Exits: 100; multiple high-profile exits 
9. Top Exits: Solexa (acquired by Illumina), Forefront AI (acquired by Instacart) 
10. Key Partners: Hermann Hauser Co-Founder), Anne Glover Co-Founder) 
11. Year Founded: 1997 
12. Geographic Focus: UK & Europe, selective global deals 
13. Strategy: Invests in breakthrough technologies with strong IP, scaling them 

globally 
14. Website: https://www.amadeuscapital.com 

 

94. Episode 1 
1. Name: Episode 1 
2. Country/HQ: UK London 
3. Total AUM: $200M 
4. Focus: UK-based software-centric startups SaaS, marketplaces) 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $500k–$5M 
7. Notable Portfolio: Carwow, Triptease, Paddle, Signal AI 
8. Number of Investments & Exits: 60; multiple follow-ons 
9. Top Exits: AimBrain (acquired by BioCatch), Sofar Sounds (acquired by VC-run 

entity) 
10. Key Partners: Simon Murdoch, Damian Lane 
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11. Year Founded: 2013 
12. Geographic Focus: UK 
13. Strategy: Hands-on approach for early-stage UK startups, focusing on 

product-market fit 
14. Website: https://episode1.com 

 

95. capital300 
1. Name: capital300 
2. Country/HQ: Austria Linz 
3. Total AUM: $100M 
4. Focus: B2B SaaS, marketplaces, deep tech in DACH & Europe 
5. Preferred Stage: Seed, Series A 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: PlanRadar, Adverity, Anyline 
8. Number of Investments & Exits: 20; partial exits in smaller deals 
9. Top Exits: None at large IPO scale yet 
10. Key Partners: Roman Scharf, Stefan Kalteis 
11. Year Founded: 2018 
12. Geographic Focus: Austria & DACH region, expanding in Europe 
13. Strategy: Back early-stage software scale-ups with strong expansion potential 
14. Website: https://www.capital300.com 

 

96. Techstart Ventures 
1. Name: Techstart Ventures 
2. Country/HQ: Scotland Edinburgh) 
3. Total AUM: $50M (managing multiple seed funds) 
4. Focus: Pre-seed & seed across Scotland and Northern Ireland (software, 

hardware) 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $100k–$1M 
7. Notable Portfolio: Par Equity synergy deals, Float App, Speech Graphics 
8. Number of Investments & Exits: 70 across multiple micro-funds 
9. Top Exits: Mallzee (acquired by Global Fashion Group) 
10. Key Partners: Mark Hogarth, Jamie Coleman 
11. Year Founded: 2014 
12. Geographic Focus: Scotland, Northern Ireland 
13. Strategy: Supports local innovation ecosystems with early funding and 

mentorship 
14. Website: https://www.techstart.scot 

44 

https://episode1.com
https://www.capital300.com
https://www.techstart.scot


 

97. ABN AMRO Ventures 
1. Name: ABN AMRO Ventures 
2. Country/HQ: Netherlands Amsterdam) 
3. Total AUM: $200M (corporate venture arm of ABN AMRO Bank) 
4. Focus: Fintech, digital banking, regtech, insurtech 
5. Preferred Stage: Series A to Growth 
6. Ticket Size: $2M$10M 
7. Notable Portfolio: Tink (acquired by Visa), Trifacta (acquired by Alteryx), 

Solarisbank 
8. Number of Investments & Exits: 20; multiple strategic acquisitions 
9. Top Exits: Tink (acquired by Visa), Trifacta (acquired by Alteryx) 
10. Key Partners: Hugo Bongers Director) 
11. Year Founded: 2015 
12. Geographic Focus: Europe 
13. Strategy: Corporate VC investing in solutions complementing ABN AMROʼs 

financial services 
14. Website: https://www.abnamro.com VC section) 

 

98. European Innovation Council EIC Fund 
1. Name: European Innovation Council EIC Fund 
2. Country/HQ: European Union Brussels-based management) 
3. Total AUM: $4B allocated for equity investments under the EIC Accelerator 
4. Focus: Deep tech, disruptive innovation, strategic EU technologies 
5. Preferred Stage: Seed to early growth (often co-investing with other VCs) 
6. Ticket Size: $500k–$17.5M (blended finance with grants + equity) 
7. Notable Portfolio: Varied (over 200 start-ups funded in synergy with grants) 
8. Number of Investments & Exits: Several hundred partial equity deals; limited 

exits publicly disclosed 
9. Top Exits: Too early for large-scale IPOs, as itʼs a new program (launched 2021 
10. Key Partners: Managed by the European Commission & European Investment 

Bank 
11. Year Founded: 2021 EIC predecessor pilots date back to 2014 
12. Geographic Focus: EU Member States & associated countries 
13. Strategy: Publicly backed equity to scale breakthrough EU innovations in 

synergy with grants 
14. Website: https://eic.ec.europa.eu 
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99. SuperSeed 
1. Name: SuperSeed 
2. Country/HQ: UK London 
3. Total AUM: $30M 
4. Focus: Seed-stage B2B automation, AI, SaaS 
5. Preferred Stage: Pre-seed, Seed 
6. Ticket Size: $500k–$1.5M 
7. Notable Portfolio: PassFort (acquired by Moodyʼs), ScribePay, RezKit 
8. Number of Investments & Exits: 20 deals; a few small exits 
9. Top Exits: PassFort (acquired by Moodyʼs) 
10. Key Partners: Mads Jensen, Dan Bowyer 
11. Year Founded: 2019 
12. Geographic Focus: UK & Northern Europe 
13. Strategy: Deep operational support for B2B founders scaling next-gen 

automation 
14. Website: https://superseed.com 

 

100. Helvetia Venture Fund 
1. Name: Helvetia Venture Fund 
2. Country/HQ: Switzerland St. Gallen) 
3. Total AUM: Part of Helvetia Group $30B in total assets), VC arm $100M 

allocated 
4. Focus: Insurtech, fintech, proptech, and adjacencies 
5. Preferred Stage: Seed to Series B 
6. Ticket Size: $1M$5M 
7. Notable Portfolio: Neon Switzerland, PriceHubble, Inzmo 
8. Number of Investments & Exits: 20; a few partial acquisitions 
9. Top Exits: Some smaller M&A, no major IPO 
10. Key Partners: Martin Tschopp Head of Corporate Development) 
11. Year Founded: 2016 (venture arm launch) 
12. Geographic Focus: DACH region & broader Europe 
13. Strategy: Corporate VC fueling digital transformation in insurance and related 

fields 
14. Website: https://www.helvetia.com 
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